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The philosophy behind the Sterling Capital Insight portfolio is that few investors should possess better insight into the future prospects
of a company than its executives and board members. Just as lower valuations generally tilt the odds of investing success in
investors’ favor, so too does insider buying. That thesis is validated by academic studies from researchers at Harvard, Yale, Stanford,
and the University of Michigan, which independently found that, over time, corporate insiders achieve superior risk-adjusted returns.
A peer-reviewed article published in the November 2011 edition of the International Review of Economics and Finance further
validated those findings, concluding that “Insider actions have positive predictive power for future returns. Managers know more
about their companies than any outsider, including Wall Street analysts, and as such investors could benefit from observing the
behavior of insiders. Results are statistically significant.”

The majority of the Insight portfolio is invested in companies with recent insider buying activity. We also retain the flexibility to own
companies in which insiders own a substantial (at least 5%) stake of the company, whereby their incentives already are well-aligned
with ours as shareholders, but where it would be less likely to expect insiders to take a further stake via additional purchases. Such
flexibility also enables the portfolio to invest in overseas companies that trade on U.S. exchanges, where insider buying is not
reported in real time.

Performance
Stocks rose nicely in the quarter, especially here in the United States, where an economic recovery appears further along than in
many western markets. In fact, it marked the fifth-straight quarter of at least 5% gains for the S&P 500® Index for only the second time
since World War II (the other occurrence came in 1954).

In a reversal of first quarter’s fortunes, growth outperformed value (in part reflecting the decline in Treasury yields during the second
quarter), though value still holds a modest edge on a year-to-date basis (Treasury yields are up year-to-date). As of this writing, ten-
year Treasury yields had fallen to 1.3%. That lower discount rate benefits companies with more of their expected cash flows in future
years and decades, i.e., mostly concept and growth companies.

Value/Growth Returns

For the quarter, equity appreciation was reasonably broad-based across small-, mid-, and large-sized companies, with all but one
sector (Utilities) generating positive returns. Energy’s double-digit percentage gain was an area where the Insight portfolio held no
direct exposure, representing a headwind to quarterly performance.

Source: Credit Suisse. Left-hand y-axis represents percentage points of outperformance for value vs.
growth since November 2020 (shown in blue). Right-hand y-axis represents ten-year Treasury yields
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Nevertheless, the Insight portfolio delivered a 5.6% total return (gross of fees) and a 5.3% total return (net of fees) for the quarter.
Insight was bracketed by its primary and secondary benchmarks: the S&P 500® (+8.6%), the Russell 1000® (+8.5%), and the S&P
Midcap 400® (+3.6%). For the first half of the year, Insight racked up a 16.9% total return (gross) and a 16.3% total return (net), which
compares to 15.2% for the S&P 500, 15.0% for the Russell 1000, and 17.6% for the S&P Midcap 400.

Best and Worst Performers
Nine of our portfolio’s holdings turned in double-digit percentage gains for the quarter, while the worst stock in the portfolio declined
just -5%.

Best for the 90-day interval was Google parent Alphabet, which jumped 21% amid a sharp recovery in online advertising and an
acceleration in the pace of the company’s share buyback program. “It is well understood that consumers switched media
consumption to digital channels during the pandemic. Advertisers have now accepted the shift as permanent and shifted ad spend
accordingly,” Jefferies Research said. Eli Lilly shot up 20% through the date of our sale, on encouraging news for an Alzheimer’s
drug from a competitor. Elsewhere toward the top of the leader board, insurance broker Marsh & McLennan rose 16%, with
insurance pricing remaining robust and Marsh benefiting from merger uncertainty at rivals Aon and Willis Towers Watson. Rounding
out our top five performers were Microsoft (+15%) and wireless tower operator Crown Castle (+14%).

Worst for the quarter were agricultural seed and chemical company Corteva (-5%), amid commodity prices softening following multi-
year highs. The stock was a star performer in the first quarter, when it shot up 20%, so this past quarter’s pause seems relatively
unconcerning. Activist investor Starboard Value appears to have succeeded in its quest to install new executive-level talent, which
may be the catalyst needed to take Corteva’s profitability up toward that of industry competitors.

We continued adding to new purchase Global Payments (-4%) on weakness (see Portfolio Changes section for additional
information about the company). Verizon (-3%) and personal care products manufacturer Kimberly Clark (-3%) each dipped. Both
companies under-index to an economic snapback, likely a factor in their underperformance. In both cases, valuation sits near multi-
year lows, providing what we believe to be an asymmetrical risk/reward profile. Finally, Carmax (-3%) decelerated after leading the
portfolio with a 40% gain in the first quarter. Its omni-channel efforts, enabling consumers to purchase and finance cars online, in-
store, or both, appear to be bearing fruit. The company reported a 99% increase in same-store sales, amid strong demand and low
inventory availability for used vehicles.

Source: Bespoke.

Please refer to the performance disclosure found on page 7 for more information.
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Portfolio Changes
During the quarter, we added three holdings and sold two. Our two sales for the quarter were residential property manager
FirstService and pharmaceutical giant Eli Lilly. In both cases, our sale acknowledged excellent companies juxtaposed with potentially
“as good-as-it-gets” valuation.

For FirstService, we like the company’s long runway of opportunity in fragmented markets. The housing market that FirstService
addresses remains strong, though we suspect investors are already pricing in above-consensus results, as amenity services – such
as managing pools, fitness centers, and painting projects – return to pre-pandemic levels. Valuation was our concern, with
FirstService shares trading at 40x estimated 2022 earnings and a at 93% premium to the S&P 500® – both all-time highs. By contrast,
at the time of our initial purchase in June 2015, shares traded at 20x year-ahead earnings and a 20% premium to the S&P 500. No
complaints here – the stock was a six-bagger in our less than six years of ownership.

In Eli Lilly’s case, the company’s development pipeline saw results that were both better, and sooner, than expected. Two cancer
drugs delivered clean efficacy and safety profiles, while an Alzheimer’s treatment may be on a path to accelerated regulatory review.
At the time of our purchase in October 2019, shares traded near parity with the S&P 500, while by the time of our sale they
appreciated to nearly a 25% premium, with the stock’s 25x earnings multiple roughly matching its highest level since 2003. During our
ownership, shares approximately doubled in value.

On the purchase side of the ledger, we added electronic components maker Amphenol, payments processor Global Payments, and
specialty retailer Dollar Tree.

The addition of Amphenol represented the portfolio’s first Technology purchase in three years. We are agnostic investors, meaning
that we let insiders point us in the direction of perceived opportunities – whether large companies or small, domestic or overseas,
high-tech or mundane. As technology valuations soared over the past several years, insider buying in that sector was sparse, limiting
the number of potential purchase candidates. That started to change earlier this year, as Technology lagged in the first quarter amid a
resurgence of more economically-sensitive companies. Lo and behold, insider buying in the Technology sector responded
accordingly.

We’ve long admired Amphenol, having previously owned it in the portfolio way back in 2012-13. Insight has also owned competitors
Molex and TE Connectivity. In other words, we like these connector companies’ broad exposure to growing end markets, such as
electric vehicles, aerospace/defense, 5G mobile networking, and computing of all types (ranging from mobile phones to cloud data
centers). These companies’ ability to design and deliver components that must endure in high pressure, high temperature, high
vibration, and other high-stress environments is a key part of their unique value proposition. Amphenol ranks #2 globally in a mid-
single-digit growth industry, and has grown its market share in recent years. Over the past decade, it has grown its revenue at a near-
10% annualized clip.

Amphenol Revenue Performance vs. Industry (CY11-CY20)

Business is starting to recover from the pandemic, with the company’s most-recent quarter featuring 27% order growth. Amphenol
was one of the rare companies that took advantage of last year’s downturn, buying back six million shares of its stock and raising its
dividend 16% year-over-year. At the time of our purchase, shares traded at a 19% premium to the S&P 500®, well below the 35%
premium they averaged over the past decade. A $1.3 million purchase by Board member Robert Livingston “is compelling,” in the
view of InsiderScore, as “this was his first transaction” since joining the Board in 2018.

Sources: Bishop & Associates, Company Data, Evercore ISI Research.
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Global Payments was a second Technology purchase during the quarter and another where we had a high degree of familiarity with
both the company and the industry. In 2019, Global Payments acquired former Insight holding Total Systems Service, and we’ve
owned competitor Fidelity National Information since 2015. True to its name, Global Payments enables debit and credit
transactions in more than 100 countries.

We’ve long been attracted to the secular growth of electronic payments (which continue to gain share versus cash and check), while
the nascent economic recovery (particularly for small- and mid-sized businesses as well as cross-border travel) represents high-
margin optionality. In the past year, Global Payments inked partnerships with Amazon and Google to deliver payment functionality
with neo-banks and to process transactions for Google Music and YouTube.

At the time of our purchase, shares traded at parity with the S&P 500, versus a five-year average of a 19% premium. A “High IQ”
Board member (as designated by InsiderScore) recently purchased shares – she previously purchased shares in March 2020 (during
the depths of the pandemic) and previously served on the Board of Total Systems Service, so should know the combined company
particularly well.

Finally, we returned discount retailer Dollar Tree Stores to the portfolio in June. The company possesses several new growth
vectors, including combination stores (Family Dollar plus Dollar Tree under one roof) and a partnership with Instacart for same-day
delivery of online orders, pointing toward potentially improved results in future periods.

At the time of our purchase, shares traded at an unusually wide 26% discount to the S&P 500, which we believe partly reflects
concerns about “transient” inflation presenting a challenge for a fixed-price retailer.

Dollar Tree Price/Earnings Relative to S&P 500® - 20 Years

Source: Global Payments.

Source: FactSet.



Insight SMA
Commentary | 2nd Quarter 2021

Page 5

The introduction of multi-price point merchandise into Dollar Tree Plus Stores represents a new response in the company’s arsenal.
The re-opening of the domestic economy that drives more foot traffic to stores should also be beneficial.

From a balance sheet perspective, we like the opportunity for the company to take advantage of the weakness in its share price. In
the most-recent quarter, the company repurchased more than two million shares of its stock, and its guidance for the balance of the
year conservatively embeds no further repurchases, even though management indicated its intention to buy back 5% of its shares
this year and again next year. Three insider buyers collectively invested nearly $1 million in the company’s stock, pointing to an
“unusual show of positive sentiment,” according to InsiderScore.

Conclusion
A quarter ago in this space, we discussed the role insider selling plays in our investment process. This quarter, we address another
frequently asked question: to what degree does company stock buybacks play a role in our decision-making? Buybacks, in and of
themselves, are neither favorable nor unfavorable. Companies that buy back stock at too high a price destroy value; conversely,
companies that buy back stock at incredibly low prices can generate tremendous increases in shareholder value. Therefore, we
prefer companies that are opportunistic with respect to share buybacks. Regrettably, few companies have proven adept in that
regard. S&P 500® buybacks fell to a decade-low level as stocks hit a trough last spring – either because companies chose not to buy
back their shares (generally out of fear), or because they were restricted from doing so (i.e., banks prohibited from engaging in share
repurchases by the Federal Reserve). A similar picture occurred in early 2009. As the accompanying chart suggests, S&P 500
companies as a whole tend to have “terrible timing,” with respect to when they buy back stock.

By contrast, we seek companies that have the both financial flexibility and the intestinal fortitude to buy more of their stock when
prices tumble. In our portfolio, CIGNA and Berkshire Hathaway deserve special mention for reducing their share count versus a year
ago by 6% and 5.5%, respectively. In other words, they aggressively bought back stock when an attractive opportunity to do so
presented itself.

By the time we publish this commentary, the Sterling Insight portfolio will be within a month of celebrating its ten-year anniversary.
During that time, the economy crashed – twice – and yet Insight account values are nearly quadruple what they were a decade ago.
The president has changed – twice. Markets endured a flash crash, an actual crash, a taper tantrum, a global pandemic, and (most
recently) fascinations with meme stocks and special purpose acquisition companies (SPACs).

Perhaps most remarkable is the case of movie theater operator AMC. With its stock soaring amid the Reddit/meme craze, AMC took
advantage by issuing additional shares, with a most unusual warning to investors: “We caution you against investing in our Class A
common stock, unless you are prepared to incur the risk of losing all or a substantial portion of your investment.” Year-to-date, AMC
shares have risen 25-fold – perhaps that explains why the company was so eager to issue more equity. For our part, we believe we
should strive to own companies that do not anticipate losing all or a substantial portion of our investment!

Sources: Marketwatch, Standard & Poor’s.
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Arguably, the world is at least as uncertain now as it was a decade ago. Inflation, saber rattling, deficit spending, tax policy, and
climate change are just a few of the question marks staring us in the face today. Yet here we are, with a portfolio that is substantially
more valuable than it was nearly ten years ago. It’s a helpful reminder that, often, the market does indeed climb a wall of worry.

This is also a helpful reminder that well-run companies tend to possess the flexibility to navigate an array of uncertainties. Not only do
such companies tend to make it through to the other side, such uncertainties also tend to cripple lesser competitors, and the survivors
often emerge with stronger competitive positions and greater pricing power.

It is rare that a company increases its spending during a downturn to take advantage of cheap prices, whether by scooping up its own
shares, acquiring a competitor, or incrementally investing in research and development. We’re talking about companies such as:
Berkshire Hathaway (which acquired assets from Dominion Energy last year, and still has more than $100 billion of deployable
capital); PNC (which acquired BBVA in an all-cash deal); Comcast (a since-inception holding in our portfolio, where pricing power
manifests itself in annual increases to customer bills); Visa (debit and credit’s share gains versus cash and check have accelerated
over the past year); and Constellation Brands (which launched a spiked seltzer even as a pandemic raged, and whose Mexican
beer portfolio of Corona, Modelo, and Pacifico still comprises virtually all of the U.S. beer category’s growth).

As always, we greatly appreciate your interest in our thoughts and support of our services. Stay well.

Adam Bergman, CFA®

Portfolio Manager

Source: RealClearPolitics.
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Performance Disclosure: Performance is preliminary and is annualized for periods longer than one year. Net of fees performance returns are presented net of the
investment management fees and trading expenses. Gross of fees performance returns reflect the deduction of trading costs; a client’s return will be reduced by the
management fees and other expenses it may incur. Investment management fees are described in Sterling’s Form ADV 2A. Performance reflects the reinvestment of
interest income and dividends and realized capital gains. The performance presented represents past performance and is no guarantee of future results.
Performance is compared to an index, however, the volatility of an index varies greatly and investments cannot be made directly in an index. Market conditions vary
from year to year and can result in a decline in market value due to material market or economic conditions. The Performance is considered Supplemental
Information to the Composite Disclosure Presentation which is attached.

The Russell 1000® Growth Index measures the performance of the large-cap growth segment of the U.S. equity universe. It includes those Russell 1000®

companies with higher price-to-book ratios and higher forecasted growth values. The Russell 1000® Growth Index is constructed to provide a comprehensive and
unbiased barometer for the large-cap growth segment. The index is completely reconstituted annually to ensure new and growing equities are included and that the
represented companies continue to reflect growth characteristics.

The Russell 1000® Index measures the performance of the large-cap segment of the U.S. equity universe. It is a subset of the Russell 3000® Index and includes
approximately 1,000 of the largest securities based on a combination of their market cap and current index membership. The Russell 1000® represents
approximately 92% of the U.S. market. The Russell 1000® Index is constructed to provide a comprehensive and unbiased barometer for the large-cap segment and
is completely reconstituted annually to ensure new and growing equities are included.

The Russell 1000® Value Index measures the performance of the large-cap value segment of the U.S. equity universe. It includes those Russell 1000® companies
with lower price-to-book ratios and lower expected growth values. The Russell 1000® Value Index is constructed to provide a comprehensive and unbiased
barometer for the large-cap value segment. The index is completely reconstituted annually to ensure new and growing equities are included and that the represented
companies continue to reflect value characteristics.

The Russell 3000® Index measures the performance of the largest 3,000 U.S. companies representing approximately 98% of the investable U.S. equity market. The
Russell 3000® Index is constructed to provide a comprehensive, unbiased and stable barometer of the broad market and is completely reconstituted annually to
ensure new and growing equities are included.

The S&P 500® Index is a readily available, carefully constructed, market-value-weighted benchmark of common stock performance. Currently, the S&P 500
Composite includes 500 of the largest stocks (in terms of stock market value) in the United States and covers approximately 80% of available market capitalization.

The S&P Midcap 400® Index provides investors with a benchmark for mid-sized companies. The index, which is distinct from the large-cap S&P 500®, is designed to
measure the performance of 400 mid-sized companies, reflecting the distinctive risk and return characteristics of this market segment.

Technical Terms: Earnings Per Share (EPS): a key metric used to determine the common shareholder’s portion of the company’s profit. EPS measures each
common share’s profit allocation in relation to the company’s total profit. EBITDA: EBITDA stands for Earnings Before Interest, Taxes, Depreciation, and
Amortization and is a metric used to evaluate a company’s operating performance. It can be seen as a proxy for cash flow from the entire company’s operations.
Free cash flow (FCF): FCF measures a company’s financial performance. It shows the cash that a company can produce after deducting the purchase of assets
such as property, equipment, and other major investments from its operating cash flow. In other words, FCF measures a company’s ability to produce what investors
care most about: cash that’s available to be distributed in a discretionary way. Net Debt-to-EBITDA: The net debt-to-EBITDA ratio measures a company’s ability to
pay off its liabilities. It shows how much time the company needs to operate at the current debt and EBITDA levels to pay all of its debt. Price to Earnings (P/E): The
Price to Earnings ratio is the relationship between a company’s stock price and earnings per share (EPS). The P/E ratio shows the expectations of the market and is
the price you must pay per unit of current earnings (or future earnings, as the case may be). Price to Sales (P/S): The Price to Sales ratio is a formula used to
measure the total value that investors place on the company in comparison to the total revenue generated by the business. It is calculated by dividing the share price
by the sales per share. Unlevered Free Cash Flow: Unlevered Free Cash Flow (also known as Free Cash Flow to the Firm or FCFF for short) is a theoretical cash
flow figure for a business. It is the cash flow available to all equity holders and debtholders after all operating expenses, capital expenditures, and investments in
working capital have been made.(Technical definitions are sourced from Corporate Finance Institute.)

The Chartered Financial Analyst® (CFA) charter is a graduate-level investment credential awarded by the CFA Institute — the largest global association of
investment professionals. To earn the CFA charter, candidates must: 1) pass three sequential, six-hour examinations; 2) have at least four years of qualified
professional investment experience; 3) join CFA Institute as members; and 4) commit to abide by, and annually reaffirm, their adherence to the CFA Institute Code of
Ethics and Standards of Professional Conduct.

Specific securities identified and described do not represent all of the securities purchased, sold or recommended to clients. There are no assurances that securities
identified will be profitable investments. The securities described are neither a recommendation nor a solicitation. Security information is being obtained from
resources the firm believes to be accurate, but no warrant is made as to the accuracy or completeness of the information.

Past performance is not indicative of future results. Any type of investing involves risk and there are no guarantees.

The opinions contained in the preceding commentary reflect those of Sterling Capital Management LLC, and not those of Truist Financial Corporation or its
executives. The stated opinions are for general information only and are educational in nature. These opinions are not meant to be predictions or an offer of
individual or personalized investment advice. They are not intended as an offer or solicitation with respect to the purchase or sale of any security. This information
and these opinions are subject to change without notice. All opinions and information herein have been obtained or derived from sources believed to be reliable. Any
type of investing involves risk and there are no guarantees. Sterling Capital Management LLC does not assume liability for any loss which may result from the
reliance by any person upon such information or opinions.

Investment advisory services are available through Sterling Capital Management LLC, a separate subsidiary of Truist Financial Corporation. Sterling Capital
Management LLC manages customized investment portfolios, provides asset allocation analysis and offers other investment-related services to affluent individuals
and businesses. Securities and other investments held in investment management or investment advisory accounts at Sterling Capital Management LLC are not
deposits or other obligations of Truist Financial Corporation, Truist Bank or any affiliate, are not guaranteed by Truist Bank or any other bank, are not insured by the
FDIC or any other federal government agency, and are subject to investment risk, including possible loss of principal invested.

Sterling Capital does not provide tax or legal advice. You should consult with your individual tax or legal professional before taking any action that may have tax or
legal implications.



Page 8

St
er

lin
g 

C
ap

ita
l M

an
ag

em
en

t –
In

si
gh

t S
M

A 
C

om
po

si
te

Au
gu

st
 3

1,
 2

01
1 

–
D

ec
em

be
r 3

1,
 2

02
0

D
es

cr
ip

tio
n:

C
on

si
st

s
of

al
ld

is
cr

et
io

na
ry

se
pa

ra
te

ly
m

an
ag

ed
w

ra
p

In
si

gh
tp

or
tfo

lio
s.

St
er

lin
g’

s
In

si
gh

te
qu

ity
po

rtf
ol

io
s

in
ve

st
pr

im
ar

ily
in

co
m

pa
ni

es
w

he
re

th
er

e
ha

s
be

en
re

ce
nt

in
si

de
rb

uy
in

g
ac

tiv
ity

;w
e

al
so

re
ta

in
th

e
fle

xi
bi

lit
y

to
ow

n
co

m
pa

ni
es

in
w

hi
ch

in
si

de
rs

ow
n

a
su

bs
ta

nt
ia

ls
ta

ke
.

St
er

lin
g

C
ap

ita
lM

an
ag

em
en

tL
LC

cl
ai

m
s

co
m

pl
ia

nc
e

w
ith

th
e

G
lo

ba
lI

nv
es

tm
en

tP
er

fo
rm

an
ce

St
an

da
rd

s
(G

IP
S®

)
an

d
ha

s
pr

ep
ar

ed
an

d
pr

es
en

te
d

th
is

re
po

rt
in

co
m

pl
ia

nc
e

w
ith

th
e

G
IP

S
st

an
da

rd
s.

St
er

lin
g

C
ap

ita
lM

an
ag

em
en

tL
LC

ha
s

be
en

in
de

pe
nd

en
tly

ve
rif

ie
d

fo
rt

he
pe

rio
ds

01
/0

1/
01

to
12

/3
1/

19
.

Th
e

ve
rif

ic
at

io
n

re
po

rt(
s)

is
/a

re
av

ai
la

bl
e

up
on

re
qu

es
t.

A
fir

m
th

at
cl

ai
m

s
co

m
pl

ia
nc

e
w

ith
th

e
G

IP
S

st
an

da
rd

s
m

us
te

st
ab

lis
h

po
lic

ie
s

an
d

pr
oc

ed
ur

es
fo

rc
om

pl
yi

ng
w

ith
al

lt
he

ap
pl

ic
ab

le
re

qu
ire

m
en

ts
of

th
e

G
IP

S
st

an
da

rd
s.

Ve
rif

ic
at

io
n

pr
ov

id
es

as
su

ra
nc

e
on

w
he

th
er

th
e

fir
m

’s
po

lic
ie

s
an

d
pr

oc
ed

ur
es

re
la

te
d

to
co

m
po

si
te

an
d

po
ol

ed
fu

nd
m

ai
nt

en
an

ce
,a

s
w

el
la

s
th

e
ca

lc
ul

at
io

n,
pr

es
en

ta
tio

n,
an

d
di

st
rib

ut
io

n
of

pe
rfo

rm
an

ce
,

ha
ve

be
en

de
si

gn
ed

in
co

m
pl

ia
nc

e
w

ith
th

e
G

IP
S

st
an

da
rd

s
an

d
ha

ve
be

en
im

pl
em

en
te

d
on

a
fir

m
-w

id
e

ba
si

s.
Ve

rif
ic

at
io

n
do

es
no

tp
ro

vi
de

as
su

ra
nc

e
on

th
e

ac
cu

ra
cy

of
an

y
sp

ec
ifi

c
pe

rfo
rm

an
ce

re
po

rt.
G

IP
S®

is
a

re
gi

st
er

ed
tra

de
m

ar
k

of
th

e
C

FA
In

st
itu

te
.

C
FA

In
st

itu
te

do
es

no
te

nd
or

se
or

pr
om

ot
e

th
is

or
ga

ni
za

tio
n,

no
rd

oe
s

it
w

ar
ra

nt
th

e
ac

cu
ra

cy
or

qu
al

ity
of

th
e

co
nt

en
tc

on
ta

in
ed

he
re

in
.

N
ot

es
:

1.
St

er
lin

g
C

ap
ita

lM
an

ag
em

en
tL

LC
(S

C
M

)i
s

a
re

gi
st

er
ed

in
ve

st
m

en
ta

dv
is

or
w

ith
th

e
SE

C
.R

eg
is

tra
tio

n
do

es
no

ti
m

pl
y

a
ce

rta
in

le
ve

lo
fs

ki
ll

or
tra

in
in

g.
St

er
lin

g
m

an
ag

es
a

va
rie

ty
of

eq
ui

ty
,f

ix
ed

in
co

m
e

an
d

ba
la

nc
ed

as
se

ts
.

Pr
io

r
to

Ja
nu

ar
y

20
01

,S
te

rli
ng

w
as

a
w

ho
lly

ow
ne

d
su

bs
id

ia
ry

of
U

ni
te

d
As

se
tM

an
ag

em
en

t(
U

AM
).

In
Ja

nu
ar

y
20

01
,S

te
rli

ng
C

ap
ita

lM
an

ag
em

en
tL

LC
pu

rc
ha

se
d

al
lt

he
as

se
ts

an
d

bu
si

ne
ss

of
St

er
lin

g
C

ap
ita

lM
an

ag
em

en
t

C
om

pa
ny

fro
m

U
AM

to
be

co
m

e
an

em
pl

oy
ee

ow
ne

d
fir

m
.

In
Ap

ril
20

05
,

BB
&T

C
or

po
ra

tio
n

pu
rc

ha
se

d
a

m
aj

or
ity

eq
ui

ty
ow

ne
rs

hi
p

st
ak

e
in

St
er

lin
g

C
ap

ita
l

M
an

ag
em

en
tL

LC
.I

n
O

ct
ob

er
20

10
,t

he
m

an
ag

em
en

tg
ro

up
of

St
er

lin
g

C
ap

ita
le

nt
er

ed
in

to
an

ag
re

em
en

tw
ith

BB
&T

C
or

po
ra

tio
n

th
at

re
du

ce
d

an
d

re
st

ru
ct

ur
ed

m
an

ag
em

en
t's

in
te

re
st

in
St

er
lin

g
C

ap
ita

l
M

an
ag

em
en

t.
Ad

di
tio

na
lly

,B
B&

T
As

se
tM

an
ag

em
en

tm
er

ge
d

in
to

St
er

lin
g

C
ap

ita
lM

an
ag

em
en

t.
In

Ja
nu

ar
y

20
13

,C
H

O
IC

E
As

se
tM

an
ag

em
en

tf
irm

m
er

ge
d

in
to

St
er

lin
g

C
ap

ita
lM

an
ag

em
en

t.
“P

er
ce

nt
of

Fi
rm

As
se

ts
”

an
d

“T
ot

al
Fi

rm
As

se
ts

”
pr

io
r

to
20

13
ar

e
fo

r
C

H
O

IC
E

As
se

t
M

an
ag

em
en

t.
In

Au
gu

st
20

15
,

ei
gh

t
ne

w
em

pl
oy

ee
s

jo
in

ed
St

er
lin

g
C

ap
ita

lm
an

ag
em

en
t

vi
a

St
ra

tto
n

M
an

ag
em

en
t

C
om

pa
ny

fo
llo

w
in

g
th

e
cl

os
e

of
BB

&T
’s

pu
rc

ha
se

of
Su

sq
ue

ha
nn

a
Ba

nc
sh

ar
es

.
In

D
ec

em
be

r
20

19
,

BB
&T

C
or

po
ra

tio
n

an
d

Su
nT

ru
st

Ba
nk

s,
In

c.
H

ol
di

ng
C

om
pa

ny
m

er
ge

d
as

eq
ua

ls
to

fo
rm

Tr
ui

st
Fi

na
nc

ia
l

C
or

po
ra

tio
n.

St
er

lin
g

C
ap

ita
lM

an
ag

em
en

tL
LC

is
a

w
ho

lly
ow

ne
d

su
bs

id
ia

ry
of

Tr
ui

st
Fi

na
nc

ia
lC

or
po

ra
tio

n.
In

Au
gu

st
20

20
,n

ew
em

pl
oy

ee
s

jo
in

ed
St

er
lin

g
C

ap
ita

lM
an

ag
em

en
tv

ia
th

e
In

ve
st

m
en

tA
dv

is
or

y
G

ro
up

of
Su

nT
ru

st
Ad

vi
so

ry
Se

rv
ic

es
.T

hi
s

re
or

ga
ni

za
tio

n
al

ig
ns

al
lo

ft
he

di
sc

re
tio

na
ry

fix
ed

in
co

m
e

as
se

tm
an

ag
em

en
ta

ct
iv

iti
es

w
ith

in
Tr

ui
st

un
de

rS
te

rli
ng

.
2.

Ad
am

B.
Be

rg
m

an
,C

FA
,h

as
m

an
ag

ed
th

e
po

rtf
ol

io
si

nc
e

in
ce

pt
io

n.
N

o
al

te
ra

tio
ns

of
co

m
po

si
te

s,
as

pr
es

en
te

d
he

re
in

,h
av

e
oc

cu
rre

d
du

e
to

ch
an

ge
s

in
pe

rs
on

ne
lo

ro
th

er
re

as
on

s
at

an
y

tim
e.

3.
In

ce
pt

io
n

da
te

of
co

m
po

si
te

:
Au

gu
st

31
,2

01
1.

C
re

at
io

n
da

te
:

Au
gu

st
31

,2
01

1.
Th

e
ap

pr
op

ria
te

in
de

x
is

th
e

R
us

se
ll

10
00

In
de

x
w

hi
ch

m
ea

su
re

s
th

e
pe

rfo
rm

an
ce

of
th

e
la

rg
es

t1
,0

00
U

S
co

m
pa

ni
es

,
re

pr
es

en
tin

g
ov

er
90

%
of

th
e

in
ve

st
ab

le
U

S
m

ar
ke

t.
Th

e
in

de
x

is
re

co
ns

tit
ut

ed
an

nu
al

ly
.

To
ta

lr
et

ur
n

in
cl

ud
es

pr
ic

e
ap

pr
ec

ia
tio

n/
de

pr
ec

ia
tio

n
an

d
in

co
m

e
as

a
pe

rc
en

to
ft

he
or

ig
in

al
in

ve
st

m
en

t.
A

co
m

pl
et

e
lis

to
fa

ll
of

SC
M

’s
co

m
po

si
te

s
an

d
SC

M
’s

br
oa

d
di

st
rib

ut
io

n
po

ol
ed

fu
nd

s
an

d
th

ei
r

de
sc

rip
tio

ns
is

av
ai

la
bl

e
up

on
re

qu
es

t.
Po

lic
ie

s
fo

r
va

lu
in

g
in

ve
st

m
en

ts
,c

al
cu

la
tin

g
pe

rfo
rm

an
ce

,a
nd

pr
ep

ar
in

g
G

IP
S

C
om

po
si

te
R

ep
or

ts
ar

e
av

ai
la

bl
e

up
on

re
qu

es
t.

4.
Pe

rfo
rm

an
ce

re
fle

ct
s

re
in

ve
st

ed
in

te
re

st
in

co
m

e
an

d
di

vi
de

nd
s

an
d

re
al

iz
ed

an
d

un
re

al
iz

ed
ca

pi
ta

l
ga

in
s

an
d

lo
ss

es
.

Al
lp

or
tfo

lio
s

ut
iliz

e
tra

de
-d

at
e

an
d

ac
cr

ue
d

in
co

m
e

ac
co

un
tin

g.
Va

lu
at

io
ns

an
d

pe
rfo

rm
an

ce
ar

e
re

po
rte

d
in

U
.S

.
do

lla
rs

.
Pe

rio
di

c
tim

e
w

ei
gh

te
d

re
tu

rn
s

ar
e

ge
om

et
ric

al
ly

lin
ke

d.
R

et
ur

ns
ar

e
no

t
ca

lc
ul

at
ed

ne
t

of
no

n-
re

cl
ai

m
ab

le
w

ith
ho

ld
in

g
ta

xe
s

du
e

to
im

m
at

er
ia

l
do

lla
r

am
ou

nt
s.

Be
gi

nn
in

g
Ju

ly
1,

20
20

,p
or

tfo
lio

pe
rfo

rm
an

ce
is

ca
lc

ul
at

ed
da

ily
in

cl
ud

in
g

ca
sh

flo
w

s.
D

ai
ly

ca
lc

ul
at

io
ns

ar
e

ge
om

et
ric

al
ly

lin
ke

d
to

cr
ea

te
tim

e
w

ei
gh

te
d

re
tu

rn
s.

C
om

po
si

te
re

tu
rn

s
ar

e
as

se
t

w
ei

gh
te

d
us

in
g

th
e

be
gi

nn
in

g
m

ar
ke

tv
al

ue
an

d
tim

e
w

ei
gh

te
d

re
tu

rn
of

th
e

po
rtf

ol
io

s.
Pr

io
rt

o
Ju

ly
1,

20
20

,p
or

tfo
lio

re
tu

rn
s

w
er

e
ca

lc
ul

at
ed

us
in

g
th

e
M

od
ifi

ed
D

ie
tz

M
et

ho
d

an
d

re
va

lu
ed

fo
r

ca
sh

flo
w

s
gr

ea
te

rt
ha

n
10

%
.

C
om

po
si

te
re

tu
rn

s
ar

e
ca

lc
ul

at
ed

by
w

ei
gh

tin
g

th
e

in
di

vi
du

al
po

rtf
ol

io
re

tu
rn

s
us

in
g

be
gi

nn
in

g
of

pe
rio

d
m

ar
ke

tv
al

ue
pl

us
w

ei
gh

te
d

ca
sh

flo
w

s.
5.

“P
ur

e”
gr

os
s

of
fe

es
re

tu
rn

s
ar

e
pr

es
en

te
d

as
su

pp
le

m
en

ta
li

nf
or

m
at

io
n

an
d

do
no

tr
ef

le
ct

th
e

de
du

ct
io

n
of

an
y

fe
es

in
cl

ud
in

g
tra

di
ng

co
st

s.
“P

ur
e”

gr
os

s
of

fe
es

re
tu

rn
s

do
no

tr
ef

le
ct

th
e

de
du

ct
io

n
of

an
y

fe
es

in
cl

ud
in

g
tra

di
ng

co
st

s.
Th

e
ne

to
ff

ee
re

tu
rn

re
fle

ct
s

th
e

ac
tu

al
SM

A
fe

e
of

th
e

in
di

vi
du

al
ac

co
un

t.
Th

e
SM

A
fe

e
in

cl
ud

es
al

lc
ha

rg
es

fo
r

tra
di

ng
co

st
s,

po
rtf

ol
io

m
an

ag
em

en
t,

cu
st

od
y,

ad
m

in
is

tra
tiv

e
fe

es
,a

nd
fo

re
ig

n
w

ith
ho

ld
in

g
ta

xe
s.

Th
e

m
ax

im
um

SM
A

or
bu

nd
le

d
ex

te
rn

al
pl

at
fo

rm
fe

e
is

2.
57

%
an

nu
al

ly
an

d
in

cl
ud

es
St

er
lin

g’
s

ac
tu

al
m

an
ag

em
en

tf
ee

of
0.

32
%

.S
te

rli
ng

’s
ac

tu
al

m
an

ag
em

en
tf

ee
s

ar
e

32
ba

si
s

po
in

ts
an

nu
al

ly
.

Si
nc

e
in

ce
pt

io
n,

th
e

co
m

po
si

te
is

co
m

pr
is

ed
10

0%
of

w
ra

p
fe

e
po

rtf
ol

io
s.

6.
Th

e
an

nu
al

co
m

po
si

te
di

sp
er

si
on

pr
es

en
te

d
is

m
ea

su
re

d
by

an
as

se
t-w

ei
gh

te
d

st
an

da
rd

de
vi

at
io

n
ca

lc
ul

at
io

n
m

et
ho

d
of

al
lp

or
tfo

lio
s

in
th

e
co

m
po

si
te

fo
rt

he
en

tir
e

ye
ar

,a
nd

is
ca

lc
ul

at
ed

us
in

g
gr

os
s

of
fe

e
re

tu
rn

s.
It

is
no

tm
ea

ni
ng

fu
lw

he
n

th
er

e
ha

ve
be

en
le

ss
th

an
si

x
po

rtf
ol

io
s

in
co

m
po

si
te

fo
re

nt
ire

ca
le

nd
ar

ye
ar

.T
he

th
re

e
ye

ar
an

nu
al

iz
ed

st
an

da
rd

de
vi

at
io

n
m

ea
su

re
s

th
e

va
ria

bi
lit

y
of

th
e

co
m

po
si

te
an

d
be

nc
hm

ar
k

re
tu

rn
s

ov
er

th
e

pr
ec

ed
in

g
36

m
on

th
pe

rio
d.

Th
e

co
m

po
si

te
3-

ye
ar

st
an

da
rd

de
vi

at
io

n
is

ca
lc

ul
at

ed
us

in
g

gr
os

s
of

fe
e

re
tu

rn
s.

It
is

no
tr

eq
ui

re
d

to
be

pr
es

en
te

d
fo

ra
nn

ua
lp

er
io

ds
pr

io
rt

o
20

11
or

w
he

n
a

fu
ll

th
re

e
ye

ar
s

of
co

m
po

si
te

pe
rfo

rm
an

ce
is

no
ty

et
av

ai
la

bl
e.

7.
Th

e
pe

rfo
rm

an
ce

pr
es

en
te

d
re

pr
es

en
ts

pa
st

pe
rfo

rm
an

ce
an

d
is

no
gu

ar
an

te
e

of
fu

tu
re

re
su

lts
.

St
oc

k
m

ar
ke

tc
on

di
tio

ns
va

ry
fro

m
ye

ar
to

ye
ar

an
d

ca
n

re
su

lt
in

a
de

cl
in

e
in

m
ar

ke
tv

al
ue

du
e

to
m

at
er

ia
l

m
ar

ke
to

re
co

no
m

ic
co

nd
iti

on
s.


	Slide Number 1
	Slide Number 2
	Slide Number 3
	Slide Number 4
	Slide Number 5
	Slide Number 6
	Slide Number 7
	Slide Number 8

